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IMPROVEMENT ON  GOVT. STUDENT LOAN SCHEMES
Media reports in “The Australian” April 30th are yet another wasted lament on University & Students' funding.  A new innovative look-(outside  the old square)- should be cast upon this grinding, weary on-going saga.  For many years now,  legends of Ministers & Academics have held countless forums & discussion groups on this subject, yet producing NO real solution. 
 

The present Minister of Education was furnished with a part solution to self-funding of Uni fees that could basically halve that cost for Parents. Uni fee funding for high school graduates could be substantially reduced, with monthly seen reduction of Uni fees via a specially constructed software banking program. These monthly seen as cash in hand savings could then be applied to meet other family expenses. Parents could also gain additional legal inbuilt Tax advantages, & Taxpayers could avoid inevitable increases in the current $9billion in defaulting student loans  

The suggested Program is a secured, guaranteed Bank deposit strategy that could save parents upto 25% of their children's scheduled Private School fees or public school costs. If planned for tertiary levels, this could see future projected Uni fees reduced  by almost half-if the current HECS advance paid fees 25% discount continues.  By reducing those future projected fees at say $30K p/a indexed, savings of around half that  sum could assist an undergrad's living costs. Further savings could be seen in a proposed Cashback Loyalty Rewards Program, currently being considered as a Program adjunct as a gesture of Corporate Social Responsibility.     

 This Program was rejected because the Minister mistakenly believed some “direct pecuniary rewards may have gone to an outside party.” While acknowledging the innovativeness of the solution, he rejected it. Even after this belief was corrected, & although not adequately briefed upon the suggestion & not bothering to check it out, he preferring to persevere with continued years of past failures to build a solution based upon usual past unsuccessful foundations.  

 While our suggestion may not solve immediate problems, being pitched at early education planning, it could well solve future problems.  Had it been considered say a decade ago, today’s problems may have been partly resolved. The longer these problems are left unresolved the harder & more expensive they are to mend. New ideas & action should be taken NOW !

 Universities, instead of depending on capricious Govt. funding handouts may need to consider marketing their own Institutional academic virtues &  student  benefits. USA College marketing personnel are active long before students graduate from high school, extolling their College benefits to induce  parents to enrol future students into their respective Universities. They  don't sit back & wait for Govt grants-they actively seek early enrolments & benefactors & sponsors.  The Piermat Program provides a climate for such a market place that creates funding & encourages Community  Corporate Social Responsibility to attain & retain market support. 

 The Program eliminates need for student loans like HECS. The specially established Program “Fees Bank a/c” meets full scheduled School &/or Uni fees, yearly in advance to gain the current 25% HECS discount, this HECS discount being in addition to the 25% Program fee savings. With other financial gains, savings amount to over 50% of Uni fees & no debt.

Any hitch in family finances could cause normal semester or term fees at Private school or Uni unable to be met, & with a child suspended for pro-longed non-payment of fees. The Piermat Program negates this contingency by continuing to meet the full fees for upto two years in junior school or a full year at high school or Uni, thus relieving  that  family stress.  

Parents pay only 75% of scheduled fee commitments in monthly amounts into the “fees bank a/c”, from which full scheduled School/Uni fees are paid, yearly in advance, earning possible further discounts over those school years. This replaces usual parents’ lump-sum semester fee payments with lower manageable monthly sums. Parents see monthly savings as cash in hand,  which may then be applied to meet & save on other family expenses, normally un-reducible. 

Local Universities could actively promote a Program before high school entry, whereby Private School fees are reduced by upto 25% to early entrants, & future Uni fees slashed by more than half. 

 For this effort,  Colleges would not only plan for future enrolments for the students they would have snared long before Uni entry, the College/Uni would receive $25,000 p/a per each 1000 fee-paying groups of students they enrolled into this program. This includes Private School fees or public school costs of those enrolled students, paid yearly even before entry into the Uni..     

 There are NO entry fees incurred to any party outside normal Bank fees. All funds are at all times fully secured & hosted within the Banking system & controlled only by the depositors.  

Readers are invited to access the Piermat Web site at http://piermat.com to see the general wide applications of the Program that could achieve more to meet the current problems of Uni funding & student living costs than all the past non-conclusive forums. 

 All that is needed to activate this Program is the co-operation of a Retail Trading Bank to provide the security & to simply host the deposits on behalf of the parent depositors.

At graduation, the initial bank deposit is returned in full to the parent, along with all accumulated Loyalty Rewards & other account surpluses in a tax free lump sum amount.  During the entire period, the Parent earns legal tax advantages. If the initial deposit was funded,  it is repaid from the Bank a/c, being a self-repaying facility. Parents are not committed to find cash to repay any funding loans. 

The initial required Bank deposit sum varies with each child’s fee structure, entry age & grade level, length of education period, extras to fees etc. In all cases School fees are paid from the “fees paying a/c” within just one year from program entry-not 10 years as in most Insurance products. The Program is NOT an Insurance or Mutual Fund product NOR any risk areas. It is simply a bank deposit secured Program under parents’ sole ownership & control at all times.

Some applications of the monthly cash savings could be to reduce a mortgage by around $100k, meet a whole family Health Fund cover, enhance a parent’s own Superannuation Fund, support  Aged-Care, subsidise lowly paid Apprentices’ incomes, all from funds that would otherwise be wasted in paying unnecessarily higher school fees. The Program is designed to increase family wealth & create a profitable culture of self-reliance, independent of capricious Govt. handouts. Application of the savings to a home loan could reduce a mortgage by around $100k.   
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